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Resident Expert

Stacey Tyrell

Stacey Tyrell was born and raised in Toronto. She attended
OCAD University where she majored in photography. Her
images have appeared in shows at the Scottish National
Gallery of Modern Art, the Royal Ontario Museum, the Power
Plant Contemporary Art Gallery, and the Canadian Museum
for Immigration.
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As a visual artist, having your work
seen by an INTERNATIONAL
AUDIENCE comes with
tremendous benefits.
However, the path of seeking out legitimate
opportunities is not always a straight line. Finding all of
the information you need to ensure that the offers you
accept are beneficial, while keeping the bigger picture
of your career goals in mind in the decisions you make
is a difficult balance that often comes with tough
lessons.
In these pages, you will find some basic tips and
insights that aim to demystify what it takes to access
the global marketplace as you build your career.

Being an artist, that’s
your business, so
you need to treat it
as such. You respect
yourself enough and
what you do, that
it deserves being
treated properly and
taken seriously.
Showcasing Your Work Worldwide
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Q+A
with

Stacey Tyrell

On the topic of pricing your
Realize that there’s
work, I was listening to a
a bigger goal ahead
photography podcast where
a young photographer
because you don’t
wanted to sell her work for
necessarily want to cut
$50 an image to help her pay
rent and her roommate who yourself off at the knees
was also a photographer
right out of the gate, but
said if she wanted to be
you also don’t want to
taken seriously as a visual
artist to never sell any of her
undersell yourself.
work for less than $5000.
What are your thoughts on
The thing is that you have to
that?
be familiar with the market
that you’re participating in.
We’ve all been in that situation So I agree with the sentiment
where I just got out of school of that, but not necessarily
and someone approaches
the dollar amount. Realize
me saying, ‘oh, you know,
that there’s a bigger goal
I’d love to buy some of your
ahead because you don’t
photographs’ and then being
necessarily want to cut
excited about it, only to realize
yourself off of at the knees
that they only want to pay you
right out of the gate, but you
$50 for these things. And at
also don’t want to undersell
the time, I was just thinking
yourself. -It’s a very hard
more about immediately
balance to strike with that,
getting money and that ‘I’m
Unfortunately, there’s no
nobody,’ so to speak, versus
rhyme or reason.
truly having confidence in
your work and valuing it right
from the start.

Can you elaborate on the
positive view you have
towards young artists
tracing the paths of other
artists to learn how to
navigate their careers?
It’s looking at other artists
where you either admire their
work or you like how they do
things and seeing the different
steps that they’ve taken. Not
to necessarily copy them, but
to get a feeling for it. If you go
to a gallery, you can see the
artist’s CV. Pay attention to
the different opportunities
that they participated in, or
maybe the publications they
were in, and the different
places that they showed
their work, especially early
on in their careers. You know,
taking your cue from what
somebody else that you
admire might have done.

What is your advice to the
artist starting out that is
navigating that balance
between valuing their art and
making a living?
Find a day job in the meantime
until you’re lucky enough to
have your dream come true,
and then making your art full
time is how you make money
and make your way in life. But
if you can have something that
relieves the pressure on the
precious thing by just having
the money coming in, there is
no shame in that. Sometimes
people don’t want to talk
about that, especially when
you’re just starting out. Help
yourself stay afloat because
you’re not doing yourself any
justice by stifling yourself in
that way.

Find a day job in the
meantime until you’re
lucky enough to have
your dream come
true, and then making
your art full time is how
you make money and
make your way in life.

A collection of photographs
from the website of
Stacey Tyrell
www.staceytyrell.com
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Advantages and
Disadvantages of Showing
Your Work Internationally

ADVANTAGES
• Travel to new places

• Step outside of your comfort zone

• Immerse yourself in a new culture • Discover new audiences for your
and environment
work
• Intercultural dialogues

• Access more funding for shows

• Expand your network

• You never know where something
may lead (and that’s park of the fun)

• Build your artist CV

Assessing International
Opportunities
When you are
presented
with an
opportunity
to show your
work abroad,
ask yourself:

What info can I gather about the
organization and people involved?
What type of work
do they show?
Who else has shown there?
How do they promote artists?
Is it a good fit for me
and my type of work?
How will this benefit
my art practice?
What are the costs involved?
Can I afford to do it?
Is it worth it?

DISADVANTAGES
• Usually costs involved
• Taking a leap of faith
• Can be hard to judge the
opportunity
• Not able to be onsite to see
installation and presentation

Now dig deeper

• Work can get lost, damaged, stolen,
or seized by customs
• Visa issues, language barriers
• You may not get to see the show inperson

How many
artsts are
showing with
you?

What is the
layout and
functon of the
space?
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What is the
format of the
show?

What are the
expectatons in
terms of logistcal
things like
packing, shipping,
and insurance?

What time of
year do they
want to show
the work?

What is the
promoton
strategy for this
show and your work?
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Some steps you can take to
figure out the legitimacy of an
opportunity:

1
2

Talk to other people in your peer
group and in your discipline: ‘Hey,
have you heard of this thing?’

If you have a mentor, that can be a
pretty good way of being able to get a
sense of it.

3

Look for clarity: there are basic
things that you don’t need to be
afraid to ask (i.e. ‘is this going to
cost me any money?’).

Residencies
If there is one thing you want young
and emerging artists to take away,
what would it be?
I think the residency aspect of it, just because
I wasn’t really aware of what that was exactly
until I moved to New York and then had other
friends who were artists that were traveling
and going on these experiences. I didn’t
know that was open to me, especially at the
beginning of my career.

I don’t want to say it’s easy, because none
of this is easy, it’s just that it’s a pretty
straightforward way of beginning to build a
network, while also allowing you to grow as an
artist. So I think that would be one of the main
takeaways.

In an age where the digital tools to
connect are so direct and immediate,
what is the value of the in-person
residency?
Personally, I feel that nothing’s going to
replace in-person connections, going to other
countries and seeing different ways of doing
things and coming up against other artists
that you wouldn’t normally come up against
through the Internet or digitally. I can only say
anecdotally through friends and seeing the
major art fairs and collectors, that’s how they
look for talent and people that they would like
to connect with or are interested in purchasing
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work from. It’s even how companies will
seek out people to create content for them.
That being said, we’re also in a time where
people actively are going through Instagram
and other platforms seeking out artists. It is
great that we live in an age where you can
participate at so many different levels because
there are so many more avenues available.
And there’s more than one way to be an artist
depending on what your definition of that is.
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BASIC COMPONENTS
OF A PROPOSAL

ARTIST
CV

Needs to be up to date
If you’re just starting out list everything, no matter how minor
Do not embellish
Divide into basic categories:
Education, Solo Shows, Group Shows, Awards and Distinctions,
Grants, Collections, Publications, Residencies, Professional
Experience and Teaching Experience

ARTIST BIO

ARTIST
STATEMENT

APPLICATION
includes
STATEMENT
OF WORK
+ BUDGET

Your artist statement is essential
Provide a hook and provoke further inquiry
It should be clear and easy to understand
Don’t get bogged down in art speak
Avoid complicated and impersonal language
In the 1st person, not 3rd person
Convey the underlying fundamentals of your work (e.g.
why you make it, your influences & motivations, and
basics of the particular subject matter you're exploring).

IMAGES +
WORK
SAMPLES

“YOU DON’T NEED TO BE A POET,
JUST STRAIGHT FORWARD, CLEAR
AND JUST TALK A BIT ABOUT WHAT IT
IS THAT YOU'RE DOING.

Be clear and concise edit of your work
Does it support what you are applying for (do
not do one size fits all)
Use the required file format
File names according to file naming
convention set by the organization
Include the requested amount of images

CAPTION
LIST

Check that your links (audio, video, etc.) work
Don’t assume that they can check your
website or socials
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Now that you have done the work
and are ready to proceed, it’s time
to go through these steps:

Some Resources and
Links to Start With:

01. Acceptance of offer.

CANADA

INTERNATIONAL

02. Ask questions (Travel Arrangements, Stipends, etc.).

Akimbo

Art Explora

03. Discuss timeline and deadlines.

Canadian Heritage

Art Jobs

04. Discuss details about the delivery of work.

Canada Council for the Arts

Black Rock Senegal

Ontario Council For The Arts

Call For Entries (C4E)

Toronto Arts Council

Lower Manhattan Cultural
Council (LMCC)

05. Gather needed support materials and submit (CV, Bio, Artist Statements).
06. Sign contracts or agreements.
07. Prepare work for shipping and any installation instructions.

New York Foundation for the Arts
(NYFA )

08. Do promotion on your end.
09. Attend opening, panels, or artist talks (if possible).

NXTHVN

10. Gather any press and promotional materials for your archives.

Pioneer Works

11. Document show (images of the installation, video, etc.).

Res Artis

12. Talk to venue or curator about return transportation.
13. Once the show closes send an email or thank you card.

Showcasing Your Work Worldwide
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CO-CREATING SPACE FOR ARTISTS WHO WANT TO THRIVE.
Become a member: www.artscapedanielslaunchpad.com
: @launchpadtoronto |

: @launchpadTO |

: @launchpadTO

130 Queens Quay E, East Tower, 4th Floor
Toronto ON M5A 0P6
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